Shareholder Update: One Year On From Transferring Colostrinin Rights to Sterling (12th June 2019)
Dear Shareholder,
It is now just over a year since we signed our agreement with Sterling Technology Inc., to take over all rights to the manufacture, marketing and distribution of Colostrinin in exchange for a royalty on sales. As such, it would now seem appropriate to provide you with an update on their progress and our search for a company that might be interested in ‘reversing’ new assets into the ReGen Therapeutics Limited (RGTL) shell.   

Sterling/Colostrinin:

Despite only signing our agreement with Sterling on 8th June 2018, Sterling was in the position of being able to manufacture Colostrinin to the required specification within several months of our first discussions. Although this was an obvious advantage of them already being our contract manufacturer, they still had to assimilate the formulation and final product analysis steps which RGTL had previously been directly responsible for organising. They are to be commended for this commitment. 
On the commercial side, they have been able to maintain supplies to Metagenics (historically our main customer) and have added new customers in the USA, selling the bulk active ingredient at various prices. Most importantly they are now in detailed discussion with several large companies interested in using Colostrinin as an ingredient in new products. These companies were identified through their existing contacts or direct approach at the many food and nutraceutical product fairs that they frequently attend, both in the USA, China, Asia and Australasia. Sterling firmly believe that concluding a distribution deal with a partner that can provide a significant marketing budget and already has a significant presence in the food/nutraceutical channel is the only way for Colostrinin to achieve it’s full commercial potential. 
In the interest of commercial confidentiality, I am unable to name these companies, but of course, until discussions become agreements, they remain promising discussions. We know from our own efforts that finding such a partner takes significant time and work. All of the many departments in a large company each has its own questions that need to be answered before they will deem a product to be worthy of their corporate branding and investment. 
For the record, Sterling volume sales as reported to-date are as follows: 
      Colostrinin (Kg)



	Pre-agreement
	5

	To end Quarter 3/2018
	4

	Quarter 4/2018
	3

	Quarter 1/2019
	7


RGTL Shell:

Discussions have taken place with several organisations in London that specialize in the creation, development and financing of new companies. So far only one company has entered into serious discussion with us about reversing new assets into the RGTL shell. Again, it would be inappropriate to mention the names of companies that we are having or have had discussions with. In response to questions from shareholders however, I would clarify that our search covers companies from any business sector, not just pharma/biotech.

When there is something further to report I will issue another update on this website.

In the meantime, thanks for your patience and continued support.

Tim Shilton, CEO

(tim.shilton@regentherapeutics.com)
